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Considering Starting a Business?  

  
The key to success is in the questions.   Are You Asking the Right Questions?  

  
Have you been contemplating starting your own business?  Have you been making notes, writing lists, jotting 
down outlines?  If so, great, then you are already under way.  If not, then perhaps this article will trigger 
some ideas and approaches that warrant consideration.  
  
The first activity, the most important activity you can do when considering starting a business is to ask 
yourself questions, lots and lots of questions.  A business launch is easy to achieve; a successful business 
launch requires planning, contemplation and more planning.    
  
Commonly referred to statistics tell us approximately 75% of all businesses fail within the first two years.  
The primary reasons cited by numerous experts include lack of planning, insufficient knowledge and 
unrealistic expectations and/or goals.  
  
As you would anticipate, the reasons cited for success include careful planning, hiring experts in the areas 
where experts were needed, creating realistic goals, and culminating with establishing appropriate 
measurements for success and benchmarks for evaluation.  
  
Back to the questions, as this is where it all begins.  We’ll start at the 20,000 foot level, and gradually 
descend to the runway.  
  
Here’s the first question: Why do you want to start your own business? This is merely the beginning our 
dialog.  The questions become more specific with the descent.    
  
Following are some questions that you may want to contemplate:  
  
20,000 feet  
Why do I want to start my own business?  
What do I have to sell?  
Who needs what I am selling?  
How will I reach client prospects?  
Who is already selling the same thing?  
What makes my offering unique?  
  
10,000 feet  
What would it cost to build/create my product or service?  
How much money would it take to launch the business?  
How much are people willing to pay for this?  
How, what, who is my financial resource?  
How would cash flow occur?  
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5,000 feet  
How much do I need to earn to make a living?  
How long will it take to consistently earn that target $$ amount?  
How much will I charge?  
How many clients will I need to realize my earning goal?  
  
1,000 feet  
Who is relying on me for income?  
What changes need to occur that would enable me live without a regular paycheck?  
What obstacles are in my way?  
  
Runway  
What has to change in my current thinking, lifestyle and attitude to become a successful entrepreneur?  
  
 Granted, this is a short list – only twenty who, what, when, where and why questions.  These questions and 
answers become the foundation for planning and successfully launching your business.  Be one of the 
winning statistics by taking the time to ask the questions.  The answers might just surprise you!!  
  
And remember, this is just the beginning!!  
  
Wishing you success on your adventure.   
 
 
### 
 
If you would like additional information on this fascinating subject, please visit my website at 
www.SusanBock.com 
 
Or call me 
714-847-1566  
 
Or send me an email 
Susan@SusanBock.com 
 
A special thank you to my editor who consistently provides me with encouragement, inspiration, and 
opportunity to laugh at myself. 
 
Susan Bock 
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